


(a)    Iõll just jump in because it canõt be 

that hard.  

 

(b)     Somewhere, they must buy what I 

sell, so Iõll wait for their call. 

 

(c)     I know somebody who sells to State 

schools, and sheõs doing very well, 

so Iõm going to do the same thing. 

 

(d)      I have looked at purchasing 

patterns and forecasts of a particular 

State college, and I figured out they 

buy what I sell.  
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Itõs always best to figure out which government 

agencies buy what you sell, how often, and in 

what quantities/dollar amounts.  



(a)    Correct ð vendor registration is for 

nerds.  
 

(b)     One simple registration will 

guarantee all the state university 

business you can handle.  
 

(c)     Not registering will guarantee one 

thing ð you wonõt be able to submit 

a bid.  
 

(d)     Vendor registration is a necessary 

initial step in all government 

purchasing ð and it will help you 

get paid when you win a State 

contract.  
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Visit the DOAS website to register with State purchasing. 

And donõt forget to do vendor registration with colleges 

and universities where you want to do business.  



(a)    Your Schedule Item Number.  

 

(b)     Your SIC code.  

 

(c)     The universityõs purchasing 

authorization number.  

 

(d)     Your NIGP code(s).  
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NIGP codes indicate to State agencies 

what you  do or sell ð thatõs why itõs so 

important you know what yours are!  



(a)    Christina Hobbs.  

 

(b)     Michael Adams.  

 

(c)     A department head at your local 

college who you know.  

 

(d)     The local universityõs Small 

Business Liaison. 
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Each State agency has designated a 

Small Business Liaison.  Present your 

capabilities to them and ask for advice.  



(a)    False ð each state school runs its 

own purchasing.  

 

(b)     It depends on whoõs the president 

of the school.  

 

(c)     All Georgia universities and 

colleges are governed by the 

Uniform School Purchasing Act of 

1971. 

 

(d)     True. 
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State purchasing rules do apply to 

State universities and colleges.  
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(b)     Only during the regular school year.  
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(d)     False. 
 



(a)    True. 

 

(b)     Only during the regular school year.  

 

(c)     Except for text books and construction.  

 

(d)     False. 
 

There are several exceptions 

to competitive bid rules.  



(a)    Outsourcing is on the rise.  

 

(b)     Similar contract work is being 

consolidated.  

 

(c)     The State is encouraging agencies, 

universities and colleges to do 

more business with small 

businesses in the State. 

 

(d)     All of the above.  
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While outsourcing more work, and consolidating 

other work, the State wants to do more 

contracting with in -State small businesses.  



(a)    State agencies must solicit 

competitive bids on all purchases of 

$1,000 or more.  

 

(b)     The limit on Pcard purchases is $500.  

 

(c)     Written, competitive bids or proposals 

are required on all procurements 

valued at between $5,000 and $24,999.  

 

(d)     Competitive bids are not required for 

purchases less than $25,000. 
 


